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Preface

A

merica is the land of opportunity. You don’t have to be wealthy to become wealthy. If in 1967 you began to put away $2,000 a year in an IRA invested in a mutual fund, today
that investment would be worth more than $1.6 million! That’s no small
chunk of change as a retirement nest egg.
The road to financial success starts with your wisest investment,
learning about wealth, and it’s an essential one. Our educational system
does a reasonable job teaching us how to make money, but a lousy job
teaching us how to manage it. In fact, often those who are the most successful at making money have the most trouble managing it. Why? They
just don’t have the time, the knowledge, or the patience.
This book will open your mind to what you can accomplish financially with the right mind-set. We will look at the wealth of investment
and money-management possibilities available to all Americans—no
matter who you are or where you come from. It doesn’t matter if you,
your parents, or your grandparents came from South Philadelphia,
South Africa, South America, or South Bronx.
You can do it. In America, it’s not how much money you make, it’s
what you do with that money that counts. I’m proof the American
Dream works. I was raised in a six-family tenement house outside of Boston. I never had two nickels to rub together. My father never owned a
home or a new car. I went to work at age 14 and have been going strong
ever since. As a teenager, I worked behind the soda fountain at the corner drugstore, I delivered groceries, I delivered booze, and I worked in
a cemetery digging graves my first year of college. You can’t psyche me
out or come up with a struggle I haven’t had to deal with, or adversity I
haven’t had to overcome somewhere along the line.
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Yet I believed in the American Dream. I believed I could accomplish
anything I set out to do as long as I made a commitment to my goals. I
certainly don’t believe that everything in life is perfect, but as long as
you are willing to work hard and smart, and look at defeats along the
way as stepping stones to a better future, you will attain your goals.
Today I am founder and CEO of Barry Financial, one of the oldest
and largest independent financial advisor groups in South Florida managing hundreds of millions of dollars for national and international
clients. I’ve written three books on financial planning and wealth management, and am a nationally recognized motivational speaker and television personality.
With my son, James Michael Barry, I host two weekly financial television shows, one airing nationally on public broadcasting stations to
more than 55 million households. My business association with my son
extends far beyond our work on television. James Michael Barry, CFP ,
has been president of Barry Financial since 1998, leading a full staff of
top-notch professionals who handle day-to-day operations.
Instead of a tenement house, today I live in a 20,000-square-foot
villa on the Atlantic Ocean, Villa Clasani, named after my wife, and yes,
I drive new cars, including a Rolls Royce. But I also understand that
there is more to life than making money. I’ve been married to the same
woman, Rosemarie, for 48 years and have three children, seven grandchildren, and two great-grandchildren with whom to share my good
fortune.
If you are proactive and think outside the box, you can win, too. But
you can’t hit a home run from the dugout. You have to get to the plate.
This book will take you there. With the help of my son and the experts
from Barry Financial and beyond, I will share a wealth of financial
knowledge, give you choices, and help guide you to develop your own
plan to grow your wealth. No one can make the decisions for you. All I
can do is show you what it takes.
I hope this book will give you the inspiration to elevate your thinking from where you are today to where you should be despite all the negative things that can happen in your life. It’s not a how-to encyclopedia.
It is intended to be an awakening session that can help you take charge,
explore, and learn more about the information and material available
to you.
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Throughout this book, I mention various insurance companies, mutual funds, and other investments to illustrate my points. These are used
as examples, not endorsements. Everyone’s financial situation is different, and there are literally thousands of options that may or may not fit
into your personal financial plans.
We are traveling a path together. We may encounter detours like
premature death, disability, or even simple procrastination. Some of
these you cannot control, such as the Federal Reserve, short-term interest rates, and stock markets. I’m going to teach you not to worry about
those things, instead concerning yourself with things you can control.
You are going to take charge of your life over the long term. I will show
you what it takes to plan for your future and for future generations.
But don’t expect to accomplish great things overnight. Building
and managing wealth is a long-haul proposition. It’s about learning to
be the marathon runner in life, not the sprinter, and it’s about balancing
your quest for wealth with the truly important things in life—family,
friends, and loved ones.
The name of the game is getting off dead center and taking charge
of your financial well-being. This book is not a blueprint for your life,
but it will help you develop a positive mind-set, an upbeat attitude, and
change how you look at yourself every day in the mirror. Instead of focusing on why something can’t be done, just do it.
So, what are we waiting for? Let’s get started building your personal
road to wealth.
James A. Barry Jr., CFP 
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